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rodneyharvey@royallepage.ca

Subject: Your July 2022 Real Estate Update

 

 

  

Dear Valued Client, 

Imagine you meet someone new and, during the conversation, you ask what they do 
for a living. They answer, “I’m a plumber.” Chances are, you immediately conjure an 
image of them installing pipes or fixing leaks. 

But, you also know they probably do much more. 

A similar thing happens to me occasionally. Someone will ask what I do and I’ll tell 
them I’m a real estate agent. They then immediately assume I help people buy and 
sell homes. 

And, of course, that’s true! But, I actually do much more for my clients. 

For example, I’m there for clients when they have questions or need advice, even 
during the years between moves. 
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I’m also available to clients when they need a recommendation. For example, if 
you’re looking for a good contractor for an upgrade you’re planning for your home, I 
can probably give you a name. 

And, I also keep my clients informed with valuable market updates, tips, and how-to 
articles. (That’s why I send you this e-Newsletter each month.) 

The bottom line is, I’m there for you throughout the homeownership journey, helping 
ensure you’re always in a property that matches your lifestyle and goals. 

Rodney Harvey 
Real Estate Broker, CRES MCNE RENE 
Royal LePage Terrequity Realty, Brokerage 
Office: 905.493.5220  
Fax: 905.493.5221  
Mobile: 905.447.8864  
Email: rodneyharvey@royallepage.ca  
http://www.InvestWithRodney.ca 

 

Canada’s Housing Markets Keep on Cooling 
  

  

 

 

 
 

With buyers on standby and 
sellers eager to sell, prices 
unsurprisingly have been 
falling in recent months 
although have only retraced a 
small part of the appreciation 
over the last year.  

 Early regional reports suggest further slowdown in June home sales 
 Demand is cooling fast, pushing markets from seller’s into balanced zone 
 Prices ticked lower but remained elevated from a year ago  
 Further headwinds to come as the Bank of Canada presses through with more 

rate hikes 

  

Another month gave way to another cooling in Canadian housing markets. To a varying 
degree, Toronto, Vancouver, Montreal, Ottawa and Calgary all witnessed further declines in 
home sales in June as markets continue to reverse their pandemic surge following rising 
borrowing costs with the Bank of Canada pushing interest rates higher.  
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The slowdown in June was particularly acute over areas where markets were strongest during 
the pandemic (and prices the highest), including Toronto and Vancouver. These regions have 
been more sensitive to early interest rate increases due to higher average home prices and 
larger mortgage sizes. Home sales in Toronto and Vancouver declined 41% and 35%, 
respectively year over year in June. Weakness in single-detached home sales led the 
contraction across the board. Click here for the full article 

  

 

How Do You Calculate the Profit You’ll Earn on 
Rental Property Income? 

  

  

 

 

 
 

Are you thinking about 
investing in real estate to earn 
rental property income? 
Whether you invest in a 
residential or commercial 
building, there are several 
things to consider to make 
sure the property will generate 
a profit.  

What factors determine how profitable rental property is? 
Figuring out how much profit you can expect after buying a rental property with no more than 
four units or a building with five or more units involves much more than just subtracting 
expenses from income. Since this is a long-term investment, several factors will influence 
(positively, we hope) your building’s market value over time: 
 
Location: 
Is the building in a good location? Is it in a popular, safe neighbourhood? 
Does the area have strong development potential or is it in decline? For example, property 
near a planned metro extension might increase in value. 
Is the property near a number of amenities, public transportation, a hospital, or a school? 

Demand: 
Is the type of property you’re looking at in demand in that neighbourhood? For example, if 
there’s a commercial space on the building’s ground floor, make sure the building is on a 
commercial street and there are other stores nearby. Click here for the full blog 
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13 Grilling Mistakes That Could Make You Sick 
  

  

 

 

 
 

Summer doesn’t officially start 
until your first barbecue. As 
beloved as a summer cookout 
may be, it also hides some 
health hazards. Here’s what 
you need to know before you 
fire up the grill. 

1 / 13  Mistake: You Skipped the Marinade Health Canada recommends that grillers 
marinate all meat, including beef and chicken, for at least 30 minutes in the fridge before 
cooking. It’ll create a protective barrier on the outside of the meat that prevents flames from 
causing carcinogens. Specifically, a mix of vinegar, lemon juice, or wine — plus various 
herbs and spices — decreases the formation of heterocyclic amines (HCAs). 

These potentially cancer-causing chemicals form when the proteins in meat are exposed to 
high temperatures. If pork is on the menu, consider marinating it for four hours in a dark lager 
or pilsner. This reduces the formation of polycyclic aromatic hydrocarbons, which are similar 
to HCAs, according to research published in the Journal of Agricultural and Food Chemistry.  

2 / 13 Mistake: You Defrosted the Burgers on the Counter The slow, room-
temperature thaw is a sure-fire way to encourage the growth of dangerous bacteria, according 
to the USDA. Instead, thaw meat and fish in your refrigerator. And keep in mind that a pound 
of ground meat will need at least a full day in the fridge to properly thaw. If you need it 
sooner, tightly seal the frozen meat in a plastic bag and submerge it in cold water; change out 
the water every half hour until the meat is ready to grill. 

3 / 13 Mistake: You Cleaned Your Grill with a Wire-Bristle Brush 

Of course, you need to regularly clean your grill — but don’t use a wire-bristle brush. A 2016 
study found that these brushes resulted in more than 1,600 emergency room visits since 2002. 
Researchers found that loose bristles can fall off during cleaning and wind up in the food 
you’re grilling, leading to painful injuries to the mouth, throat, and tonsils. Click here for the 
full blog 
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Real Estate – More Than Just Sales 
  

  

 

 

 
 

Members of the public seem 
to think that all I do is sell 
property. While that is part of 
my work, the amount of time I 
spend selling represents just 
20 per cent of my job 
activities. 

The role of the REALTOR®, in my view, is not so much a salesperson but more of a 
consultant – a good Realtor consults with his or her clients, guides them, and helps 
them to arrive at sound decisions. This consulting role is crucial because the stakes 
are high – the client is buying or selling a property, one of their biggest financial 
investments ever. 
 
As a consultant, a good REALTOR® explains all of the pros and cons of a property or 
process to the clients and helps them to understand the true value of a property. 
 
When I’m not consulting, the rest of my time is devoted to many other aspects of the 
job that consumers may not see or understand, but which are equally important in 
meeting the needs of my clients. Research occupies 35 per cent of my time, while 
prospecting takes another 35 per cent. The remaining 10 per cent of my time is spent 
on administrative tasks and duties. 
 
Whereas a retail salesman is all about unloading a product, real estate sales is a 
different beast. Our focus must be on striving to promote and protect our clients’ best 
interests. This is a crucial distinction. I have no interest in selling the wrong product to 
the wrong person at the wrong price. Click here for the full blog  
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Notable, Quotable, Quotes! 
 

“If you are not willing to learn, no one can help you. If you 
are determined to learn, no one can stop you.”   

Zig Ziglar  

“If you really want something, you will find a way. If you 
don’t, you will find an excuse.”  

Jim Rohn  

“None of us are guaranteed tomorrow. Make a difference 
today.”  

Catherine Pulsifer  
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